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Introduction to BIAN

Getting your
bank ready

for the future
is hard work

SBIAN

Banking Industry
Architecture Network




BIAN’s Mission

T 0 provide the world with the best banking

architecture. To be the banking technology
standard. The Central objective is to support the
banking business/clients with high performance
and security.

One ofthe key objectives for IT in the banking

industry is to help banks lower IT and operational
costs and mitigate the risks associated with
technology innovation.

To provide a trusted roadmap for constant

innovation. We create best practice architecture
that the world’s banks can rely upon 100%. To
gather the best minds in banking architecture for
the world to share in an open way.

By collaborating and sharing in an open way, the

best expertise across our

to define a
revolutionary banking technology framework that
standardizes and simplifies the overall banking
architecture.
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SBIAN

Banking Industry
Architecture Network

Pillar Objective

e Qur training curriculum is designed to assist organizations /

individuals to attain the skills necessary to develop and implement g
“

BIAN aligned strategies.

Accomplishments

e 150+ trainings completed

e 2500 individuals trained

* 1000+ certifications achieved
e 50 - 60 tailormade trainings

New Releases

e 4 New training and certification pathways:

BIAN Trammg & Certification e Business Value and Benefits training for C-Level executives
for individuals e elearning platform for BIAN Foundations

What’s Next...

e Business Transformation Practitioner (Q1 2026)

e Recertifications <detail>
TR
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Training & Certifications Overview

Training & Certification Landscape - Individuals

ESSENTIALS LEVEL FOUNDATION LEVEL PRACTIONER LEVEL
4 HOURS 1 DAY 2 DAYS

C-LEVEL /
DECISION
MAKERS

BIAN®

Foundation

Banking Architecture

ARCHITECTS Practitioner

Solution Design

DEVELOPERS Practitioner

Data Architecture
Practitioner

Business

R Business Transformation
Architecture J

Practitioner

© Van Haren Group & B.I.A.N. Services GmbH

All Training is exclusively
delivered by BIAN Accredited
Training Organization

*  Essentials Level:
No Certification exam

Foundation Level:
@ Foundation Certification
exam
* Available as in-class
training, self-study, or
e-learning

Practitioner Level:
Practitioner Certification
exam
* Inclass only
* BIAN Foundation
Certification required
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BIAN Foundation e-Learning

RETURN ENTERPRISE ARCHITECTURE BIAN BANKING ARCHITECTURS STANDARDS

BIAN Foundation eLearning

BIAN
Video based

& Language: English

Accredited By, @i

Enroll Now Get in touch with an advisor

€ 849,00 (excl. VAT) € 1.027,29 (incl. VAT)

Available now

Copyright BIAN 2026 | Banking Industry Architecture Network
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Challenges in Financial Services Today

63% of CIO’s struggle to
communicate IT’s value
Over 80% of investment is / 76% of banks build the same
spent on legacy technology capability more than once

59% of digital initiatives take 65% of Corporate IT will be
longer than expected to ——— expected to do more with less
complete
More than 10% of revenue is spent on Cost of data breaches is 37%
regulatory compliance higher in banking than global

budget
average

52% of digital initiatives take longer than
expected to realise value

Sources: Forbes 2023, Gartner 2023, IBM 2023



What’s New

One day duration

For all roles (not just Architects)

Attribution of bank’s properties onto Service Landscape

Case Study as a worked example of applying BIAN

* Revised Certification exam aligned to these changes
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Course Agenda

PART 1: Introducing BIAN and its Framework

* The BIAN association, its vision, mission, goals and benefits
o Current banking challenges, origin of BIAN, its evolution into a composable banking architecture

* BIAN Principles and Approach
o Agile principles, shift from process to capability thinking, alignment to other standards

* How does BIAN deliver benefit
* The 3 architecture layers (business, app/data, tech), bank KPIs (revenue, cost, risk), attribution

* How does BIAN apply to YOU
* The 3 layers: Business Planners (BA, PO, EA) vs Architect/Designer (SA, IA, DA) vs Production/Infra

* How BIAN evolves: a member-driven architecture
*  Working Groups, governance, process to submit changes

* The BIAN Framework is a toolbox
* BCM, Service Landscape, Business Scenarios, Data Models, Papers, Certification
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Course Agenda

PART 2: Explaining the BIAN Architecture

«  BIAN Metamodel

Service Landscape

Service Domain

Service Operations and Semantic APls
Business Object Model and its approach
Business Scenario and Wireframe

Business Capability

*  Practical Activity — Applying BIAN




BIAN Core Concept: The Service Domain

Service Domains are designed around key principles of
agility:

Separation of Concerns

Loose coupling

Reusability

1

2

3

4. Encapsulation
5. Interoperability
6

Service Orientation

All the above concepts lead to the definition of elemental

capabilities
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BIAN Metamodel

ﬂusinessArea ‘\ ( " > \

—>  Wireframe Business Scenfario and Wireframe
Service Landscape ’—Iﬁ ? . (' 0 )
Buskess Domat Business Scenario e =

Servie Connection Senvice Connecticn T
' ; cﬂ servis f :ﬂ' \ assigned to g 'O
. &’ { Service Domain <I — 3 Service Operation ¢ o  Semantic API
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BIAN Service Dom:

Landscape version 14.0

Financial Conirol Operational Risk «SenvicaDomainy «ServiceDomainy «ServiceDomainn. «ServiceDomainy

TS TS Corporate Treasury Credit and Margin Management Crodit Management Regulatory And Legal Authority '
Financial Control Company Biling and Paymonts 't Business Risk Modls. e —_— = —_——
Corporate Trea: Regustory Compian

Business Management

Corporate Rolatons Busiess Directon —
SenviceDomainy eSenviceDomains T — — sury Analysis Gapnayss Counterpary Risk oo
Zhaca Corvi oo Sbele DS el RRE Hons «SeniceDomaina main «SenvceDomain» «SenvceDomain»
coServiceomain, — I — Freud Resoluton Regulalory Reportng
CoacialSeimens G «SeniceDomain» «ServicaDomain» «SenviceDomain»
«SenviceDomain» «SenviceDomain» Bank Portolo Anelysis Positon Management Guidline Complance
«SeniceDomain» «ServiceDomain» «SenviceDomainy
«ServiceDomainy «ServiceDomain» Asset Securization Economic Capital Compliance Reporing
&)
canicebonans Customers Channels

Human Resources Direction

«ServiceDomainy
Legal Complance

ServiceDomainy
!

Cheque Processing

«SenvicoDomainy
Legal Enily Directory.

«ServicoDomainy

nternal Aucit Public Reference Data Management

«ServiceDomainy
Asset And Liabilty Management 'z,

Party Reference Data Directory

«ServiceDomainy «ServiceDomainy
‘Trading Book Oversight Credit Risk Operations

«ServiceDomainy. «ServiceDomainy
Trader Position Operations Quole Management

«ServiceDomainy.

«SenviceDomainy.
«ServiceDomainy. Location Data Management

iceDom:

- «ServicoDomainy
«ServiceDomainy. o Francial Market Research

«SenviceDomains <ServiceDomains
Card Clearing bkt Oré

Market Making

«ServiceDomainy
Financial Market Analysis

ServiceDomain».

« «ServiceDomainy.
Continuty Planning

Financial Insirument Valuaton

ServiceDomainy «ServiceDomain»
t Order Execution Program Trading

«SenviceDomainy
« yee Management.
Mar

«ServiceDomainy
Trade Clearing

«SenviceDomainy
Market Information Management

«ServiceDomainy «ServiceDomainy
‘Corporate Action

«ServiceDomainy «SeviceDomain»
Trade Settiement Dealer Desk Stock Lending and Repos «ServiceDomain» «ServiceDomainy
Consumer Invesiments Markel Data Swich Operation

Unit Management
«ServiceDomainy «ServiceDomainy

I R Sovcooonai,
oo > P :
eTrading Workbench Information Provider Operation

Custody Administration «ServiceDomain

Investment Portioio Planning

«ServiceDomainy «ServiceDomainy
anagement. Business Unit Accounting iceDomain» «ServiceDomain»

«Servi
Mergers and Acquisiions Advisorye) Corporala Tax Advisory

«ServiceDomainy
Customer Workbench

«ServiceDomain» «ServiceDomainy
'ECM And DCM Unit

«ServiceDomainy
Business Unit Financl Analysis

«SenviceDomainy
nt Portolio Analysis

«ServiceDomain» «ServiceDomain»
Corporate Finance Consumer Advisory Services

«ServiceDomain» «ServiceDomains
Private Placement

Human Resources

«SenviceDomainy.
Contact Routing

‘«ServiceDomain».
‘Session Dialogue

«ServicoDomainy
Legal Advisory

«ServicoDomainy «ServicoDomainy
Rocruiiment Employee Payroll And Incentives

«ServiceDomain»
Publc Offering

«SenviceDomainy
ServiceDomainy. Customer Relationship Manageme!

Employee Benefits

«ServiceDomainy.
Employee Assignment «ServiceDom:

«SenvicoDomainy »
Customer Behavior Insights Party Routing Profie

«ServiceDomainy.
Lettor of Credit e

«SenicaDomainy «SenviceDomain»
«SenviceDomain» «SeniceDomain»
Employee Evaluation Workborce Training - LouT] Gl  Sonicaboman eSercaanains

& Posiion Keeping Customer Tax Handing «SorvicaDomainy «SenviceDomain» oz i ustomer Credit Rating

«ServiceDomains «ServiceDomain» Corporate Loan Mortgage Loan = «ServiceDomain»
Empioyee Certifcation Travel and Expenses. . e

Customer Positon Commissions «SenviceDomain «SeniceDomain» SenviceDomainy

«ServiceDomainy «ServoeDomainy <SeniceDomain

nd Conracir Employes Access (Corpors Lease Weciwdiig Low «SeviceDomain» «SeniceDomainy Seles Procuct Ageement Transaciion Authorzaion

Corporats Curren Aceount Diroct Dabit

«ServicoDomainy
Channel Activiy History.

“SenviceDomainy.
Customer Product And Service.
Eigbil

«SenviceDomainy.
Le:

«ServiceDomainy e
Management. £l

«ServiceDomainy
Employes Data Loasing ltem Administration

SeniceDomainy «ServiceDomainy
(ash Management And Account Direct Debit Mandate

«ServiceDomain» « »

‘Syndicated Loan ‘Savngs Account TS TS Customer Proposition

Corporale Trust Services Cheque Lock Box «SorviceDomain»
Customer Event History

Platform Operations
«ServiceDomainy. «SenviceDomain

Socuries Positon Keeping g, ServiceDomain» «ServicoDomain»

Fiduciary Agreement

«ServiceDomain

<SenicsDoman eSenviceDomain <SanviceDomain»
Fraud Diagnosis Financial Statement Assessment ., &

«ServiceDomainy Credit Faciity

System Deployment

«ServiceDomainy
Platiorm Operations

«ServiceDomains
Underwriting

«ServiceDomains
ATM Network Operations

Domain»

«ServiceDomainy. ServicoDomainy. «Sericel
Project Fir i Loan Syndication

«ServiceDomain» «ServicaDomainy ject Finance Notional Pooling
‘Systems Operations. ‘Systoms Help Desk = = Gk :
Customer Biling «ServiceDomainy.

«ServiceDomainy
Operational Gatoway. «SenicoDomainy
Customer Consont

ety «ServiceDomainy

«ServiceDomainy (ServiceDomain
Crodit Card Merchant Rolations.

3 And Equipment «ServiceDomainy
Buidings And Equipment Open tem Management Issued Device Administration ') i e — e
«ServiceDomainy «ServicaDomain. 2

= Network Partcipant Facii «SeniceDomainy. q 5
Fired Asset Register Utiities Administ T RTIED ERRERT T Y T S v o 1S ce0omalns
Delinquent Account Handling Issued Device Tracking «ServiceDomainy «ServiceDomainy. ——
«ServiceDomainy «ServioaDomain i SanviosDomaint] ESenicanoman! <t nt Trust Services «SeniceDomainy. a m
Procurement Site Operations. «ServiceDomainy «ServiceDoman CalmEedin Gt Hicaking ERcty Lead and Opportunity Management Card Terminal Operation
oantcoDomars prermy e e «Senvsvemans ssanvcaponany e e T sSyvceDonain:
Equiprment Adattation S Aann. Corporate Card Service Card Transacion Tracking spect Campaign Execution

«ServiceDomainy «ServiceDomain»
«ServiceDomainy Sales Product Currency Exchange

«ServicaDomain
Equipment Maintanance inienance

«ServiceDomainy
Buidng Mai Ser

tory
«ServiceDomains
Contact Center Operations

«SenvicoDomainy.
Product Sales Support
«SenviceDomainy.
Product Expert Sales Support

Incentive Program Direciory
)

o
Interbank Relationship Management Partner Agreement )

«ServiceDomainy
Funeral Policy

&)
&)
)
<+

«ServiceDomain»

«ServiceDomainy
laim Adminisration Point of Service

«SenvicaDomainy
Product Matching

«SorvicoDomain»
«SenviceDomainy Interacive Help
‘Customer Offer

«SenviceDomainy
‘Special Pricing Conditions

«SenviceDomainy
Servicing Mandate

«ServiceDomain»
‘Senvicing Order

«ServiceDomain»
Productinveniory Distributon

e »

Branch Currency Distribution
«ServiceDomain»
Correspondence

«ServiceDomains
Customer Case Management

Business Development.
Marketing And Development Channel Management

Intelectual Property And Knowiedge Models And Analytics

«ServicoDomainy. «ServiceDomain» «ServiceDomain

Intellctual Property Portioio 2 Contribution Models D ‘Quant Model &)
«ServiceDomainy «ServiceDomainy «ServiceDomain»
Management Manual ) Customer Behavior Models ) Trading Models )

Solution Development Product Management

«ServiceDomainy «ServiceDomain «SenviceDomainy
«SenvcaDomainy «ServcaDomain Business Development Marke! Research 2 Branch Locaion Management ¢,
IT Standards And Guidelines o~ Portiol Product Quality Assurance s Dor «SeniceDor
«ServiceDomainy «ServiceDomain «ServiceDomainy. iceDomainy
oy T = SosE, S Pl e mgnen %
systoms Adminisvaton Product Design ProductTraining 2
5 «ServiceDomain» «SenviceDomain» «ServiceDomainy «SenvicaDomain»
«ServiceDomainy. «SenicaDomainy L «SorviceDomainy «ServiceDomains «SenvcaDomain» Conribution Aralysis Competior Analysis ro Goniaci Center Manage
Enterprise Architecture ) Credit Risk Models ) Mo o Development Envronmen! 7, Production Release: Case Root Cause Analysis o) n
omains
«SenviceDomain» «SeniceDomainy «SenceDomainy «SenvicaDomainy «SenicaDomains
Knowledge Exchange ) Fraud Model ) Market Risk Models &) 7 &)
«SenceDomainy K
Liquidity Risk Models i

«SenviceDomainy e «ServiceDomain» - SvesBonan.
Segment Direcion Gusiomer Campaign Managementc?” Senvcing Aciiy Analysis Advanced Voice Services

«ServiceDomain»
System Development Product Deployment Product Direclory

Domain»
Discount Pricing

e P SeicaDomans <SevicaDomainy «senvospomain
e arSED., G Financa Message Analysis eBranch Management e

«ServiceDomain» «ServiceDomain» «ServiceDomain» «ServiceDomain»
Saios Planning Prospoct Campagn Managorment e, Channel Actiy Analyss Product inventor llem Management o>
F 5 g 3 <ServicaDomainy «SenicaDomainy
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Capabilty

200
Plateau Selected




Consumer Loan SD Overview

Consumer Loan 0
Control Record “F””C"g";:ra“e’"" weeseeeeeesd  «GenericAttifacty  >——————1  «BehaviorQualifierType»
Diagram U Facility Fulfillment
Consumer Loan «hnayicsObiecy |
BOM Diagram Loan Arrangement N
Analytics Object H
= V_V
Consumer Loan API . .
«AssetType» [ “ge""ceml_";z'“» [ «ControlRecord»
Consumer Loan Cn=Nmenosn & Consumer Loan Facilitio

0

«ServiceGroup»

Consumer CRLTIILIII «BehaviorQualifier»
Loan_SD_Operations Modification

«ServiceGroup»

Consumer I «BehaviorQualifier»
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Loan_lInstantiation

«ServiceGroup»
Consumer Loan _Reporting

«Referencelnformation»
Bank Rates

«Referencelnformation»
Product and Service
Pricing

«Referencelnformation» «Referencelnformation»
Taxation Rules Accounting Rules

Repayment

«BehaviorQualifier»
Debit and Credit

«BehaviorQualifier»
Maintenance

«BehaviorQualifier»
Disbursement

«BehaviorQualifier»
Charge

«BehaviorQualifier»
Interest

«BehaviorQualifier»
Financial Status Trackin%o

Qualifier»
Amount Block

«BehaviorQualifier»
Booking

«BehaviorQualifier»
Issued Device

iorQualifier»
Collateral Allocation
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Consumer Loan API

Service Operations

Consumer Loan

BQ Charge Instance Record
+ [ Fee Credit Account: Account

+EDFee Rate: Rate

+ B Fee Calculation Method: Service Modality

+ [ Fee Payment Method Type: FeePaymentMethodTypeValues
+ [ Charge Bearer Type: ChargeBearerTypeValues

BQ Interest Instance Record

+ (3 Interest Payment Frequency : Frequency
+ [ Interest Accrual Date : DateTime

+ (9 Interest Rate : Rate

+ [ Interest Calculation Frequency : Frequency

+ [ Interest Fee : Fee Arrangement

+ [ Interest Type : InterestTypeValues

+ [ Interest Calculation Method : InterestCalculationMethodTypeValues

+ [ Interest Calculation Date : DateTime 0.1
+ [ Interest Accrual Amount : Amount
+ [ Interest Period : DateTimePeriod 0.
+ [ Interest Amount : Amount

+ (P Interest Rate Type : InterestRateTypeValues

+ [ Interest Credit Debit Indicator : DebitCreditindicatortValues

+ (P Interest Transaction : Interest Transaction

+ [ Interest Accrual Type : InterestTypeValues

+ (3 Interest Rate Application Schedule : Schedule

+ [ Interest Tax : Tax Arrangement

+ [ Interest Date : DateTime »

+ [P Fee Calculation Method Type: FeeCalculationBasisTypeValues

+EBFee Type: FeeTypeValues
+ [ Charge Bearer Reference: InvolvedParty
+ [ Fee Payment Method: Service Modality
+ [ Fee Application Date: DateTime[1..n]

0.1

+ T Fee Application Credit Debit Indicator DebitCreditindicatortValueq1..n]

+ P Accrued Credit Debit Indicator. DebitCreditindicatortValues

+ [ Fee Calculation Frequency. FeeCalculationFrequencyValues

+ B Fee Amount: Amount

+EBFee Application Frequency: icationFrequency
+ B Fee Application Amount: Amount[1..n]

+ [ Fee Debit Account: Account

+ B3P Accrual Fee Amount: Amount

&+

BQ Collateral Allocation Instance Record
+ P Collateral Amount: Amount
+ [ Collateral Type: CollateralTypeValues
+ P Collateral Balance: AccountBalance 0.1
+ P Collateral Account: Account
+ B Collateral Involved Party: Collateral Involvement 0.*
+ (P Collateral Status: Status.
+ B Collateral Agreement: Collateral Agreement

+ 0 Collateral Valuation: Collateral Asset Valuation 0.1

+ B Collateral Asset Reference: Collateral Asset £

BQ Repayment Instance Record
+ CP Repayment Transaction Type: PaymentTypeValues
+ P Repayment Transaction Payer Reference: InvolvedParty
+ (9 Repayment Transaction Payer Product Instance Reference: Account
+ ET Repayment Transaction Payer Bank Reference: InvolvedParty
+ P Repayment Transaction Amount: Amount
+ ET Repayment Transaction Currency: CurrencyCode
+ CP Repayment Transaction Value Date: Date

BQ Financial Status Tracking Instance Record

BQ Booking Instance Record
+ B Account Reference : Account
+ P Booking Amount : Amount
+ P Booking Date : DateTime
+ E Position Keeping Reference: Account Entry

CR Consumer Loan Facility Instance Record
+ [ Product Instance Reference : Loan Product

+ [ Consumer Loan Number : Accountidentification

+ B Customer Reference : InvolvedParty

+ [ Party Reference : InvolvedParty

+ B Customer Agreement Reference : Customer Agreement

+ [ Customer Credit Assessment Reference : Customer Credit Rating Assessment
+ [ Insurance Reference : Object

+ (3 Delinquency/Collection Reference: Object

BQ Disbursement Instance Record
+ [ Disbursement Payee Reference : InvolvedParty

+ [ Disbursement Payee Product Instance Reference : Account
+ [ Disbursement Payee Bank Reference  : InvolvedParty
+EBD Amount : Amount

+ [P Bank Branch/Location Reference : Branch Location
+ (3 Bank Accounting Unit Reference : Object

+ [ Loan Type : LoanProductTypeValues

+ P Loan Amount : Amount

+ [ Loan Currency : CurrencyCode

0.1

+ [ Loan Rate Type : RateTypeValues

+ [ Loan Applicable Rate : Rate

+ £ Repayment Type : PaymentTypeValues

+ [ Interest Type : InterestTypeValues

+ [ Interest Accrual Method : Interest Calculation Arrangement Modality
+ (3 Loan Origination Date : Date

+ [P Disbursement Currency : CurrencyCode
+ [ Disbursement Value Date : Date

BQ Maintenance Instance Record
+ (3 Maintenance Report Type : ReportTypeValues
+ [ Loan Tax Report : Report

0.+ [ Loan Fee Type : FeeType

+ [ Loan Fees : Fee Arrangement

+ (0 Loan Maturity Date : Date
+ (9 Collateral Reference : Collateral Asset

+ [ Collateral Allocation : Colateral Asset Allocation

+ (3 Tax Reference : InvolvedParty

+ [ Loan Access Terms : Access Arrangement

<+ (W Entitiement Option Definition : Party Obligation or Entitiement
+ [ Entitiement Option Setting : Party Obligation or Entitiement

+ B Restriction Option Definition : Account Restriction

+ [ Restriction Option Setting : Account Restriction

+ £ Associations : Account Involvement

+ [ Penalties : Fee Arrangement
+ [ Collateral Valuation : Colateral Asset Valuation

BQ Debit and Credit Instance Record
+ CP Withdrawal Transaction Source Reference  : Object
+ P Withdrawal Transaction Description : Text
+ CP Withdrawal Transaction Amount : Amount

+ov iation Type : Yo 0.1
+ D Association Obligation/Entitiement : Party Obligation or Entitiement

+ [ Association Reference : Party

+ [ Loan Repayment Schedule : Schedule

+ (P Staged Repayment Statement : Statement

+ [ Customer Commentary : Correspondence

+ BB Loan Outstanding Balance : AccountBalance

+ BB Account Date Type : AccountDateTimeTypeValues

+ BB Account Date : DateTime

+ BB Withdrawal Type : WithdrawalTypeValues

+ £ Withdrawal Transaction Withdrawal Type  : WithdrawalTypeValues

+ BB Withdrawal Transaction Date : Date

+ D Wi jon : Payment i »

BQ Issued Device Instance Record
+ B Account External Account Number: Identifier

0.1 0P Device Issue Date : DateTime

+ B Device Type : DeviceTypeValues

0.1

BQ Modification Instance Record
+ B Identifier : Identifier
+ £ Modification Date : DateTime
+ B Modification Task : Task
+ £ Modification Evaluation : Assessment
+ OB Modification Write Down : Text &

BQ Amount Block Instance Record
0.1 + I Amount Block Reference: Identifier

+ (3 Amount Block Type : Text

+ 3 Amount Block Priority Number: Number
+ £ Amount Block Reason : Text

+ £ Amount Block Originator Reference: InvolvedParty
+ P Amount Block Amount: Amount

+ £ Amount Block Start Date : DateTime

+ £ Amount Block Expiry Date : DateTime

+ £ Amount Block End Date : DateTime

+ £I Amount Block Status : Status

» 0.1

+ (P Transaction Priority Number: Number

+ E Value Date : DateTime

+ (P Authorization Result: Text

+ P Authorization Rejection Reason: Text 3

+ [ Device Valid from Date : DateTime

+ £ Device Valid to Date : DateTime

+ £ Device Collect Location : Branch

+ [P Device Option Definition : Feature

+ [P Customer Reference : InvolvedParty

+ [P Device Associated Permissions : Arrangement
+ [P Device Customer C
+ [P Device Delivery Method : Text

+ [P Device Option Setting : Arrangement

+ [P Device Party Reference : InvolvedParty

+ [P Device Property Type : Feature

+ £ Device Property Setting

+ [P Device Status : IssuedDeviceStatusTypeValues

+ [ Issued Device Administration Reference: Device
+ OB Account Identifier : Accountldentification

+ B3 Device Processing Guidelines and Rules: Rule Set

Reference : DeviceCustomizationTypeValues
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[ControlRecord «enumeration»
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Diagram Loan Product
«enumeration» Loan Agreement 0.1 Loan £ Bond
w LoanInvolvementTypeValues " » P Deposit
0.1 + (3 Loan Term And Condition : Condition
P Loan Lender Loan Agreement Involvement " 0.1 0.* »
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i LoaninvolvementTypeValues
I £ Syndicate e 2.% «enumeration»
+c0 :Loan LoanProductTypeValues
I I I + [P Party Reference : Party » @ Consumer Loan
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Account Helper Diagram P Morgag
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> Arrangement o Loan Account Account
+ £ Loan Origination Date : Date >
Z D q + B Loan Maturity Date : Date
ArrangementTypeValues & + (3 Loan End Date : Date ’ Es ’ &£
n 3 Sweep Arrangement + £ Loan Amount : Amount 0.1 1
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BOM Content Pattern

Par_ly BOM % Agreement BOM aa Prod_uct BOM I‘JE

Diagram Diagram Diagram

Party Agreement ~ Product
&L & o

Arrangement &2
BOM Diagram )
Product Service
&
Arrangement
Product Feature
& &
Product Term and
Condition

Instruction BOM aa A tBOM 2
Diagram CCS.“" la]

iagram

Instruction Account
* P

Transaction
> Account Entry
* »
Transaction BOM 83
Diagram
Channel Document Location Rule Set Event Good
& % & &+ % *
Document BOM &3 Location BOM &3 Rule SetBOM &3
Diagram Diagram Diagram




External Access Framework Wireframe Area Diagram

Access Event

External Access Framework

«ServiceDomain» Retrieve
Customer —>

Execute

«ServiceDomain»

Channel Activity Party Reference

[ Data Directory
History 2 Workbench 2 P
Retrieve Execute
«ServiceDomain» «ServiceDomain» Retrieve «ServiceDomain»
Channel Activity eBranch d Issued Device
Analysis » Retrieve Operations » Administration P
- @@ = g
Initiate Retrieve
(;;d ]
«ServiceDomain»a Evaluate ServiceD . Evaluate «ServiceDomain» 3
Transaction «C er;/lc? Homglln» Part
Authorization » ontact Handier Authentication
< - v, %
Retrieve
«ServiceDomain»E Retrieve Retrieve «ServiceDomain» 3

— > i

Customer Access > Party Routing
: Profile

Entitlement )

P Information Event
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i Retrieve
«ServiceDomain» Provide «ServiceDomain»
Contact Routing [ Service Directory
- & R <
Initiate
Notify
«ServiceDomain»a . .
«ServiceDomain»
Cloniiei Qenter Servicing Order
Operations P P
% ﬁJ
Update Initiate
Initiate
— I J L —
«ServiceDomain» «ServiceDomain» Service Event
Point of Service Session Dialogue
\ 9, Request \ P
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sd Handle Request for Uncollateralised Consumer Loan

:Session Dialogue :Customer Offer "P,ag,}; aLglze,:;}ézlte :Product Directory
Record Requgst for Uncollateralisec‘Consumer Loan
Verify Retail Custom
PR 5
See also ) i ) .
Documentation tab Retrlexe Template for Loan Details and List of Required Dwments

Get Required D&:uments and Details o‘Loan Request

° Validate Documents

:Document Services :Consumer Loan :Underwriting

Verify Completenegs of Request

Initiate Consumer Loan

>

See Separate Scenario

Perform Underw‘iting for Uncollateralise‘Consumer Loan

Perform Closing of Uncoll

ralised Consumer Loan
See Separate Scenario
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Consumer Loan
tion: This service domain handles the fulfillment of a consumer loan product. This

includes the initial set-up of the loan facility and the completion of scheduled and ad Consumer Loan @

-hoc product processing tasks

A
GET THE LOAN YOU This service domain handles the fulfillment of a consumer loan product. This includes the initial set-up of the loan facility and
HERD the completion of scheduled and ad-hoc product processing tasks

Servers

[ https:/ivirtserver.swaggerhub.com/B154/BIAN/Consumerloan/14.0.0 v

- CR - ConsumerLoanFacility
: InCR Initiate a consumer loan
on: InCR Initiate a consumer loan
Initiate

CR - ConsumerLoanFacility A

$ref: '#/component
‘490" :
V. $ref: '#/component q /BadRequest’
‘491°":
$ref: '#/component ses/Unauthori
Y '403":
$ref: ‘#/com s/responses/Forbidden’ /ConsumerLoan/{consumerloanid}/Update
UpCR Update details for an existing consumer foan

/ConsumertLoan/Initiate InCR initiate a consumer loan v

'#/components;/

component spons ¥ManyRequests ' /ConsumerLoan/{consumerloanid}/Control v
CoCR Control a consumer loan (e.g. suspend, terminate)

'#/component rna rverError’
consumerloani 2

/ConsumerLoan/{consumerloanid}/Retrieve ReCR Refrieve details about a consumer loan Vv

- CR - ConsumerLoanFacility
UpCR Update details for an existing consumer loan
UpCR Update details for an existing consumer loan BQ - Interest A

arameters/consumerloanid’ /ConsumerLoan/{consumerloanid}/Interest/{interestid}/I Q Search B BIAN GPT
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Instructor-Led Training E-Learning Self-Study
(in-class or virtual)
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CERTIFICATION EXAM AND LITERATURE

About the exam

Number of questions: 60 multiple choice questions
Duration of exam: 60 minutes
Pass mark: 70% BIAN'
Type: Closed-book exam
Literature o

_______

BIAN Book
(latest version)
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SBIAN Annual Membership Fees

Banking Industry

aciecrenesok (St ahle since 2008!1)

Large Software / Tech vendors / Integrators / Consultancies
(250 employees or more)

EUR 30.000,-

Banks / FI’s that are not vendors
EUR 20.000,-
Mid-Size Software / Tech vendors / Integrators /

Consultancies
(less than 250 employees)

EUR 10.000,-

Federal Banks / Central Banks

EUR 10.000,-
Small Software / Tech vendors / Integrators / FinTech’s /
Consultancies (less than 50 employees)

EUR 5.000,-

Academic Partners
EURO,-




QUESTIONS?

Please stay muted and type your
questions in the righthand bar

Or send them to info@bian.org
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